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  Job ID 
  REQ-10048689  

  
  4月 14, 2025  

  
  China  

  
  

  摘要  

-Has primary responsibility for the sales training strategy and sales training activities to reinforce
goals and standards within existing teams and support the implementation of existing and new
programmes, products and structures. Ensure continuous improvement of sales capabilities and call
impact through systematic trainings by assessing capability level/brand knowledge across the sales
teams. Develop an effective sales team through training and coaching or management of key
commercial programmes

  

  About the Role  

Major accountabilities: 

1. Brand training partner for TA
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Align with brand key strategies and drive brand related training activities to build FF brand
expertise
Work with brand & medical team to design tailor-made brand training materials and innovative
blended training approaches according to brand strategy Work with brand & medical team to
drive brand training activities in FF annual/cycle meeting 
Carry out field coaching to ensure application of brand promotion tool

2. Develop/communicate annual brand training plan and ensure high quality training delivery

3. Work with Area Training Manager & Brand Orientation Training Manager to support related training
activities

Support ATM to align all the brand training activities with FF key area priorities
Support BOTM to design and update brand related training materials for Brand-orientation
training

Key performance indicators: 

Improvement in sales capability nationally -Actual training vs training plan

Minimum Requirements: 
Work Experience: 

Working experience within the pharmaceutical industry.
Sales Manager or experience in central or local marketing is preferred

Skills: 

Business Partnering.
CAD (Computer-Aided Design).
Coaching.
Customer Requirements.
Customer Service.
E-Learning.
Field Sales.
Human Resources (HR).
Installations (Computer Programs).
Physics.
Relationship Building.
Sales.
Sales Trainings.
Sdm.
Selling Skills.
Training Programs.

Languages :

English.
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Why Novartis: Helping people with disease and their families takes more than innovative science. It
takes a community of smart, passionate people like you. Collaborating, supporting and inspiring each
other. Combining to achieve breakthroughs that change patients’ lives. Ready to create a brighter
future together? https://www.novartis.com/about/strategy/people-and-culture

Join our Novartis Network: Not the right Novartis role for you? Sign up to our talent community to stay
connected and learn about suitable career opportunities as soon as they come up: 
https://talentnetwork.novartis.com/network

Benefits and Rewards: Read our handbook to learn about all the ways we’ll help you thrive personally
and professionally: https://www.novartis.com/careers/benefits-rewards

  
  部门 
  International  

  Business Unit 
  Innovative Medicines  

  地点 
  China  

  站点 
  Shanghai (Shanghai)  

  Company / Legal Entity 
  CN06 (FCRS = CN006) Beijing Novartis Pharma Co., Ltd  

  Functional Area 
  Sales  

  Job Type 
  Full time  
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  Employment Type 
  Regular  

  Shift Work 
  No  

  Apply to Job 

  

Accessibility and accommodation

Novartis is committed to working with and providing reasonable accommodation to individuals with
disabilities. If, because of a medical condition or disability, you need a reasonable accommodation for
any part of the recruitment process, or in order to perform the essential functions of a position, please
send an e-mail to diversityandincl.china@novartis.com and let us know the nature of your request
and your contact information. Please include the job requisition number in your message.

  

Novartis is committed to building an outstanding, inclusive work environment and diverse teams'
representative of the patients and communities we serve.

  

  
  
 

                               4 / 5

https://platform.moseeker.com/m/customize/page/novartis?job_number=REQ-10048689
mailto:diversityandincl.china@novartis.com


  
  
  Job ID 
  REQ-10048689  

  Brand Training Manager  

Apply to Job 

Source URL:
https://www.novartis.com.cn/careers/career-search/job/details/req-10048689-brand-training-manager

 List of links present in page 

1. https://www.novartis.com/about/strategy/people-and-culture
2. https://talentnetwork.novartis.com/network
3. https://www.novartis.com/careers/benefits-rewards
4. https://platform.moseeker.com/m/customize/page/novartis?job_number=REQ-10048689
5. mailto:diversityandincl.china@novartis.com
6. https://platform.moseeker.com/m/customize/page/novartis?job_number=REQ-10048689

Page 5 of 5

Powered by TCPDF (www.tcpdf.org)

                                                     5 / 5

https://platform.moseeker.com/m/customize/page/novartis?job_number=REQ-10048689
http://www.tcpdf.org

